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Ted Garrard
CEO, SickKids Foundation

Tennys Hanson
President & CEO, Toronto General & Western Hospital

Foundation
“There is not enough public discourse dispelling the

myth that charities should run on shoestring “It's crucial to remember that there’s
budgets. As I've said many times before, we've . No charity is entitled to a gift. We have
moved beyond the bake sale, and horizons are much longer to earn them. That’s something that takes a great

to do their deal of time, effort, energy and resources.”
work.”
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“Successful fundraising has never been about what “When we talk about social innovation for instance, | |
we want; rather it’s about think more charities shudder at the thought than are

and how our priorities can help achieve their  curious about it. In most aspects of life, the reality is
philanthropic agendas.” that
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